Joseph Guarino
10 Driftwood Drive  Somerset, NJ 08873
Email: aljo1@aol.com   Cellular:  973.303.8083
● A well organized leader with a record of success in establishing accounts, maintaining excellent customer relations, and bringing back clients.
● Continuous commitment to corporate profitability using my highly energetic, problem solving approach to complex issues saving precious corporate resources.

● Detailed understanding of the food industry: establishing prices, cutting waste, controlling costs, designing and sizing operational facilities and understanding franchise.
● Total commitment to quality: strengthen the processes that are working, eliminate the activities failing; incorporate improvements while remaining customer focused.
Career History
Vista Corporation- Parsippany, NJ
Sales Manager


    March 2006 – December 2007 

●
Promoted to this position with the onset of the new fiscal year.

●
Responsibilities include managing a team of four outside sales representatives, four inside customer service representatives, a customer service manager, and two cash-and-carry operations.

●
Skills include Microsoft Word, Publisher, and PowerPoint, Lotus Notes, Sylvan, and DEV 400.
● 
Daily activities include riding with sales people, negotiating contracts, developing marketing and promotions to increase sales and provide motivational additional compensation to the entire sales force.

●
Annual sales will close at $52 million with EBIT performance of 4%.


Vista Corporation – Parsippany, NJ
April 2005 – March 2006

Account Executive

●
Responsible for a territory which includes Northern New Jersey and NYC with annual sales of $10  million.

●
Sales increase from -56% to +14% in a ten-month period.
U.S. Foodservice/ Alliant Foodservice/ Kraft Foodservice
Sales Consultant 





1994-April 2005

● 
Territory manager handling a large portion of the Northern New Jersey consisting of 50 accounts that equate to $3 million in annual sales.

●
Selling for a broad line distributor with an inventory of over 20,000 items including meat, groceries, dairy, produce, and non-foods.
●
Completely independent work ethics involving driving an average of 750 miles per week visiting accounts and working remotely via laptop and home office.
●
Responsibilities including placing orders, collections, new item replacements, marketing, cost control, prospecting, as well as working closely with customers in a business relationship.
●
Partner with the customer to help manage daily operations and plan menus or develop new ideas to generate profitable traffic in their place of business.
●
100% commission provides determination to win every day in the field.

●
12%  non foods sales including paper, cleaning, and E&S.
●
Meet and exceed plan budgets for eight of the last nine years.

●
Customer base that includes healthcare, B&I, national accounts and street sales which includes restaurants, hotels, supermarkets, delis, caterers, schools, and universities.
●
Territory was developed by opening 48 accounts first year in the company.
Associations
● 
NJ State Notary Public
● 
NJ State Emergency Medical Technician

● 
American Chefs Federation – Member

●
NJ Restaurant Association – Member

Interests
●
Photography
●
Nutrition

●
Physical Fitness
