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Business-to-Business Sales Professional
Sales Strengths: long-term relationship building • business account development • national & regional sales awards 

multi-million dollar regional territory management • new product launches • sales promotions • trade shows

Background includes a successful record of sales performance since 1994 that includes managing company's #1 volume account; generating 304% sales growth; and ranking #1 in region and top 10% in nation. Earned numerous top company awards, including “Ring of Excellence” award; "Team Power Sales” award; “Keystone Club” award; and “Salesperson of the Year”. Career growth has been based on skill for penetrating new markets; developing customized sales/marketing strategies; managing all phases of long sales cycles; selling to top executives; and maintaining high account retention.


Professional Experience



SPAN-AMERICA MEDICAL SYSTEMS INC, Greenville, sc, 2009 – Present





Sales Representative (2009-Present)
Development of a new territory in the Atlanta and North Georgia, as well as East Tennessee markets. Performed product presentations designed to meet Medicare requirements, with the sales and service of a line of therapeutic mattresses and cushions. In addition, a current expanding list of ancillary products such as body positioners and safety products.  Additional duties include: administration, new customer development, territory planning, and monthly reports. 

THE H J HEINZ COMPANY, Pittsburgh, PA, 1997 - August 2008


Territory Supervisor (2000-08/2008) / Sales Representative (1997-2000)
Promoted, sold, and provided service for the H J Heinz Company brands by calling on and securing business with wholesale foodservice distributors and regional restaurant groups. Initially hired to manage the Atlanta Region, before earning a promotion to Territory Supervisor in 2000 covering 10 states and military business in Germany, England, and Iraq. During this period, managed the IJ distributor account, the company's #1 volume account in the Southeastern U.S. Took over the Memphis Region in 2007 with 10 distributor accounts in AL, KY, and TN.

Conducted sales meetings, coordinated special promotions, trained distributor sales force on H J Heinz Company brands, and developed incentive awards/trips for distributor sales representatives. Represented H J Heinz Company in distributor food shows to improve brand recognition and network with distributors.

Sales Results:
•
Increased annual sales from $2.2 million to $8.9 million in 7 years.

•
Won the Southern Division's "Team Power Sales” awards 12 times (1998-2007).

•
Won the Southern Division’s “Salesman of the Month” award 7 times (2000-2007).

•
Won several new product introductions in Spring 2003 & 2004 and Fall 2006 for the region.

•
Won Atlanta Region’s “2006 Winter Olympic Sales Promotion” (#1 total sales out of 25 reps).

•
Won “Keystone Club” award in 1999, 2000, & 2004 for overall sales achievement (top 25 reps in U.S.).

•
Won Atlanta Region’s “Salesperson of the Year” in both 1999 & 2001 out of 12 reps.

•
Won “Ring of Excellence” award (most prestigious award) in 1999 & 2000 (top 7 reps in company out of 400).


RJR NABISCO COMPANY, Winston-Salem, NC, 1994 - 1996


Operator Sales Manager
Developed and executed marketing programs for Nabisco branded products that created incremental sales and market share growth of franchised products. Penetrated new regional account chains and collaborated with all major distributors in a territory covering TN, KY, NC, GA, FL, and AL. Held additional responsibilities for managing three brokers, including training, field assistance, and on-going guidance/mentoring.

Sales Results:
•
Won the "Circle of Excellence" award (company's highest award) for ranking in top 10% of company in 1994.

•
Established new product placements that generated double digit growth in 1994.

•
Exceeded 1994 third quarter quotas by 32%.

Additional Experience: Pre-Need Sales Manager - UNITED FAMILY LIFE, Knoxville, TN, 1996 - 1997


Education

B.A., Economics - UNIVERSITY OF TENNESSEE, Knoxville, TN

Activities:
•
TSSAA High School Football Official (1993-Present)

•
South Atlantic Conference College Football Official (2007-Present)

•
Braddock's Place Homeowner's Association Board Member (2001-Present); President (2007-Present)

•
Upward Basketball Coach, Cokesbury United Methodist Church (2000-2006)

•
Bexhill Homeowner's Association Board Member; Neighborhood Watch Committee Chairman (1994-1998)

•
Sigma Chi Fraternity Alumni Board Member (1990-1999)

